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In today’s new normal, your commercial customers have to make tough decisions and search for funds to keep doors 
open and employees paid. They face uncertainty as they attempt to plan for an unknown future. 

Lenders are in a unique position to bring a higher level of service that goes beyond traditional financial offerings. 
Your commercial customers who have or who are in the process of borrowing money or drawing on their line of cred-
it for a facility expansion, to purchase new machinery/equipment or to expand their market reach may be eligible for 
tax credits. 

Here are a few triggering events that may make your clients eligible for tax incentives: 

• Did they invest $1,000,000 or more in new manufacturing assets or plant expansions? 

• Do they export cargo through Mississippi ports? 

• Do they import cargo through Mississippi ports? (Business must locate its US headquarters in Mississippi, employ 
at least 5 permanent full-time employees, and have a minimum capital investment of $2,000,000)? 

• Did they create 10 or more new jobs in Mississippi? 

• Did they Relocate or Expand a national or regional headquarters in Mississippi? 

• Did they hire skilled professionals involved in research and development activities? 

• Did they have new construction or an expansion of existing warehouse or manufacturing facilities? 

• Do they have a warehouse in Mississippi with inventory destined for an out-of-state location? 

Rob Zischke is a state and local tax manager at HORNE where 
he focuses on multi-state tax issues. Before joining HORNE, he 
was the Bureau Director of Corporate Income and Franchise 
Tax for the Mississippi Department of  Revenue. 
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HAVE QUESTIONS?  
HORNE CAN HELP. 
For more information on how 

to maximize these incentives,  

please contact us: 

* The review and filings are at no up-front cost. 

Client must either agree to share a percentage of 

any associated tax refund or prospective tax savings 

with HORNE or pay an agreed upon fee for services 

performed by HORNE. 

In 2019, there were 6,100 manufacturers registered with the state but only 21 took advantage of the state’s manufac-
turing investment tax credit. Many companies are unaware that credits and incentives are available to them. And, sev-
eral Mississippi credits and incentives may be claimed retroactively to secure lost savings. 

Companies may also be eligible for a sales/use tax exemption on new construction or expansion of existing warehouse 
or manufacturing facilities. Because this exemption must be applied for before construction begins, it is vital that eligi-
ble taxpayers timely file the necessary paperwork to secure this credit. 

When you understand what types of events may indicate a company qualifies for these incentives, you are able to edu-
cate the borrowers and point them to a no-cost* review to see if they may benefit from available Mississippi credits 
and incentives. Lenders can help their commercial customers preserve cash and improve their bottom line. 

As bankers, your relationship with customers is key to their success. When you serve your clients well it leads to long-
standing relationships that strengthen over time. Your customers stay loyal when they find value in the services you 
provide. 
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